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Navicure to Enhance Claims Management for Physician Practices as
Medical Group Management Association’s New AdminiServe Partner

AdminiServe Partnership provides MGMA members with access to
Navicure’s Web-based clearinghouse solution at preferred pricing

Atlanta, GA, April 26, 2010—The Medical Group Management Association (MGMA) and
Navicure, a leading provider of automated, Web-based revenue cycle management (RCM)
solutions for physician practices, announced their new AdminiServe Partnership aimed at
helping physician practices increase profitability through improved claims reimbursement.
Navicure is MGMA'’s newest addition to the AdminiServe Partner Network, and will provide
MGMA members with access to the company’s Web-based claims management technology
at preferred pricing.

MGMA'’s AdminiServe Partner Network consists of a group of vendors that have been vetted
by MGMA and peer reviewed by its members. As a network partner, Navicure will provide
MGMA members with special terms and discounts for its clearinghouse solution. The
AdminiServe Partner Network currently includes 15 participants.

“Participants in the MGMA AdminiServe Partner Network are peer reviewed by our members
before being invited to join—companies that are recommended by our peer group have the
opportunity to become an MGMA AdminiServe partner,” said Dr. William F. Jessee, MD,
FACMPE, President and CEO of MGMA. “Finding innovative products and services which
benefit our members and their practices is a key part of our mission. We are excited to
welcome Navicure as a new AdminiServe partner, and look forward to seeing the value they
can provide to our members.”

MGMA collaborated with Navicure following positive MGMA member reviews at the
completion of a nine month pilot program. The program was designed to gauge the level of
MGMA members’ interest in Navicure’s clearinghouse solution. MGMA members’ feedback
during the pilot indicated that they were very satisfied with Navicure’s implementation,
client service and product functionality.

“The AdminiServe Partner Network is a valuable member benefit and we’re excited Navicure
has joined. This will extend preferred pricing, consisting of free implementation and
enrollment, to all MGMA members,” said William Jessee.

“We are honored to partner with MGMA, an organization that shares our commitment to
providing medical group practices with the tools needed to improve practice performance,”
said Jim Denny, Founder, President and CEO of Navicure.

About Navicure

Navicure is a leading Internet-based medical claims clearinghouse that helps physician
practices increase profitability through improved claims reimbursement and staff
productivity. Serving over 20,000 physicians in practices nationwide, Navicure’s solutions
automate account receivables processes, including primary and secondary claims



reimbursement; patient eligibility verification; rejected and denied claims management;
electronic remittance and posting; claims and remittance reporting and analysis; and
patient statement processing. Navicure’s solution is supported by its unique 3-Ring™ Client
Service. Navicure has ranked among the fastest growing companies nationally in the 2007,
2008 and 2009 Deloitte Fast 500 rankings, and 2008 and 2009 Inc. 5000. For more
information, please visit www.navicure.com.

About MGMA

MGMA, founded in 1926, is the nation’s principal voice for medical group practice. MGMA'’s
more than 21,500 members manage and lead 13,700 organizations, in which more than
275,000 physicians practice. MGMA'’s core purpose is to improve the effectiveness of
medical group practices and the knowledge and skills of the individuals who manage and
lead them. MGMA headquarters are in Englewood, Colo.

The MGMA AdminiServe Partner Network is an exclusive group of select vendors. Every
partner is thoroughly pre-screened by MGMA. Once selected, each partner agrees to provide
MGMA members with special terms. Then, to ensure continued quality levels, each partner's
performance is monitored on an ongoing basis. That saves physicians time, since they can
choose vendors with confidence, freeing them up to focus on other, more critical practice
management issues.
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